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FINANCIAL HIGHLIGHTS 


NET SALES . 

NET EARNINGS . 

NET EARNINGS PER SHARE 

NET WORKING CAPITAL . 

LONG TERM DEBT . 

SHAREHOLDERS’ INVESTMENT 

BOOK VALUE PER SHARE . 

TOTAL ASSETS . 



1966 

$ 170 , 066,521 

2 , 951,012 

1.98 

27 , 600,055 

8 , 350,000 

34 , 601,364 

22.91 

73 , 460,141 



Note: Net earnings per share are based upon the average number of shares outstanding of 1,489,072 in 
1966 and 1,478,572 in 1965. Book value per share is based upon number of shares outstanding at 
the end of the year. Both have been adjusted for the stock split effective December 28, 1966. 


















DEAR SHAREHOLDER: 


It is my pleasure to report that for the 
year 1966 your Company attained the 
highest level of sales and net earnings in 
its fifty-two year history. This achieve¬ 
ment is especially noteworthy since it 
follows directly upon our previous all time 
record year of 1965 and represents the 
third successive year of substantial im¬ 
provement in sales and net earnings. 

This record level in both sales and net 
earnings was accomplished in 1966 with 
the same number of stores as in the pre¬ 
vious year. 

Net sales rose 4.8 per cent to $170,066,521 
in the fiscal year ended January 28, 1967, 
from $162,220,909 in the fiscal year ended 
January 29, 1966. Net earnings for the 
year 1966 were $2,951,012, representing a 
22.7 per cent increase over the net earn¬ 
ings of $2,404,186 reported in 1965. 

Net earnings per share increased to $1.98 
in 1966 from $1.63 per share the previous 
year, adjusted for a 2-for-l split of the 
Company stock which became effective 
December 28,1966. Per share comparisons 
are based upon average number of shares 
outstanding in each year. 

The Board of Directors declared a cash 
dividend on November 21, 1966, which 
was paid in the first quarter, on January 3, 
1967. This dividend was an increase from 
fifteen cents per share to thirty cents per 
share on pre-split shares. Then, the Board 
continued this increase in the cash divi¬ 
dend by the declaration of a fifteen cent 
per share cash dividend on the split shares, 
paid on April 3, 1967, to shareholders of 
record as of March 10, 1967. 

The Company in 1966 continued its pro¬ 
gram of chain-wide modernization and 
enlargement of stores. An important part 
of this program is our new Home Center 
to be opened on April 30, 1967, at 81st 
and Cicero Avenue, Chicago, Illinois. We 
feel that this ranch house-styled Home 
Center, containing 100,000 square feet of 
selling space on one floor, with complete 
selections of merchandise attractively pre¬ 
sented for every room in the home, will 
be unique and will substantially enhance 
our retail leadership in the home furnish¬ 
ing field. 

Of further special significance in our ex¬ 
pansion program is a new 150,000 square 
foot full-line department store in the Lake- 
wood-Sheridan Shopping Center, Lake and 
Sheridan Road, in Peoria, Illinois, which 
is expected to be completed in the Fall 
of 1968. 


Our continuing program of remodeling 
and expansion of departments in our 
stores over the past year has enhanced 
operating efficiency and has allowed us 
to better serve our customers. In such 
fresh new departmental environments we 
were better able to satisfy growing con¬ 
sumer demand for fashion merchandise. 

To further meet this demand we devel¬ 
oped more fully our import merchandise 
lines in a variety of new product cate¬ 
gories, and we gave stronger emphasis to 
California fashion merchandise. Also, we 
have increased importantly over the past 
year the number of national brand lines 
offered in our stores and have stepped 
up our own private-label merchandising 
efforts. 

Management fully recognizes the need, 
during any period of expansion, for addi¬ 
tional trained and qualified personnel to 
effectively staff our growing organization. 
In keeping with our long established 
policy of promotion from within, coupled 
with an accelerated recruitment and train¬ 
ing program, we are able to provide the 
necessary personnel needed for the con¬ 
tinued effective operation of our stores. 

Mr. Richard J. Carey became Director of 
Operations and was appointed a Vice 
President on August 15, 1966, replacing 
Mr. Allan A. Marver, who resigned. 

In 1966 we further improved our data 
processing facilities by replacing our 
existing IBM System/1440 with the latest 
IBM System/360. 

We wish to thank our many employees 
for their loyalty and fine cooperation 
throughout the year. Dedicated effort by 
all personnel was especially apparent dur¬ 
ing the historic Chicago snowstorm in 
January, 1967. 

We are optimistic and confident that 1967 
will be a year of further progress for our 
Company because of our outstanding 
team of employees, our fine relationships 
with our customers and our suppliers, and 
the continuing interest of our share¬ 
holders. 

Respectfully submitted, 



Louis Goldblatt 

President and Chief Executive Officer 


April 10, 1967 









1966 OPERATIONS 


Finance 

At a special meeting of shareholders on December 21,1966, 
the shareholders authorized a two-for-one split of the Com¬ 
pany’s Common Shares and increased the authorized cap¬ 
italization of the Company from 1,000,000 to 3,000,000 
common shares, effective at the close of business Decem¬ 
ber 28,1966. In the action, par value of all Company stock, 
both outstanding and unissued, was reduced from $8.00 
to $4.00 per share. The Board of Directors believes that 
the split and the consequent reduction in the market price 
per share will produce a broader public interest in the 
Company and its Common Shares, an increase in the num¬ 
ber of shareholders, and a greater availability of shares 
for purchase and sale. This should result in advantages to 
the Company, its shareholders, and the investing public. 

The Board of Directors, on November 21, 1966, declared a 
quarterly cash dividend of thirty cents per share on the 
pre-split shares, payable January 3, 1967, to shareholders 
of record as of the close of business on December 2, 1966. 
This cash dividend represented a 100 per cent increase in 
the dividend declared in the previous quarter. This in¬ 
crease in cash dividend of fifteen cents per share on out¬ 
standing pre-split shares was continued in the dividend 
declared on January 31, 1967, and paid April 3, 1967. 

Over the past three years your Company has retained 
$5,538,572 of net earnings to enable us to continue a pro¬ 
gram of expansion and improvement and to maintain a 
strong working capital position essential to a growing 
business. 



Shareholders’ investment in the Company at the end of the 
fiscal year ending January 28, 1967, stood at $34,601,364 
compared with $31,971,116 a year earlier. Book value per 
common share increased in 1966 to $22.91 from $21.62 in 
1965. 

Depreciation and amortization during 1966 amounted to 
$1,352,252, compared with $1,217,800 the prior year. Cash 
flow (net income plus depreciation) advanced to $4,303,264, 
or $2.89 per share, from $3,621,986, or $2.45 per share, in 
1965. 

Data Processing 

During 1966, Goldblatt’s acquired its IBM System/360. This 
advanced data equipment was installed at the company’s 
State Street headquarters and put into operation in Febru¬ 
ary, 1967, replacing the IBM System/1440 previously used. 


Employee Relations 

With more than 8,500 personnel spread throughout Gold¬ 
blatt’s Midwest chain of thirty department stores, em¬ 
ployee relations is an extremely important facet of the 
Company’s operations. 

To assure equitable advancement opportunities for all em¬ 
ployees, the Company keeps current a list of “Gold Nug¬ 
gets”, representing chain-wide personnel being considered 
for advancement based upon experience, performance, and 
general ability. 

Further strengthening the Company’s employee relations 
program Goldblatt’s established, in recognition of em¬ 
ployee dedication and effort in building the business, a 
Savings and Profit Sharing Pension Plan considered to be 
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one of the finest in the retail industry. During 1966 this 
Plan was further improved to afford even greater savings, 
profit, and pension benefits to our personnel without addi¬ 
tional cost to the Company. The Plan will celebrate its 
twenty-fifth anniversary in 1967. 

As a result of the increase in our net earnings, the Com¬ 
pany contribution to the Savings and Profit Sharing 
Pension Plan in 1966 was $574,583, compared with $478,460 
in 1965. Of all employees eligible to participate, 87 per 
cent are members of the Plan. This is especially signifi¬ 
cant since the Plan is of the employee contributory type. 
The Plan owns approximately fifteen per cent of the total 
Company shares outstanding and is the largest stockholder 
of record. 

Merchandising and Promotion 

In order to serve the needs of our customers, the Goldblatt 
stores carry a full line of goods sold by leading department 
stores. We also provide the numerous services customarily 
supplied by department stores. Our primary product lines 
include soft goods, such as wearing apparel, textiles, shoes, 
and hard goods, such as home furnishings, appliances, and 
auto supplies. The services include beauty salons, optical 
shops, and restaurants. A small percentage of the goods 
and services are provided, under the supervision of the 
Company, by persons who lease space from the Company. 

With such a broad range of products and services the 
Company has concentrated its merchandising emphasis on 
those product lines which are considered most significant. 
The Company has also directed a strong effort to the imple¬ 
mentation of certain merchandising techniques that will 
result in the maximum amount of sales for the space avail¬ 
able in the Company’s stores. 

The growing consumer demand for fashion goods in all 
age ranges, and the shift in median age in the population 
towards a much younger consumer group, have been 
recognized and acted upon. In 1966 the Company in¬ 
creased its offerings of selected fashion products from 
domestic sources in California and increased its purchases 
of import merchandise. Additionally, the keynote of the 
Company’s merchandising effort in apparel has been 
fashion, particularly in new specialty apparel areas. The 
“Young Look” is being used both in merchandising and 
promotion efforts. 

The Company has also stressed expansion of its home 
furnishings marketing. Our new Home Center is the most 
apparent example of this emphasis. Actually, the scope 
and price range of home furnishings has been enlarged 
in all of the Company stores. 

The rise in customer demand for better quality goods has 
stimulated the Company to add additional national bands 
and to increase its emphasis on Goldblatt private-label 
merchandise. Sales of private-label merchandise have 
almost tripled in the last two years. 

In order to achieve the most economical use of the area 
available in our stores for sales, the Company has trans¬ 
formed a portion of non-selling areas into selling space, 
and has expended considerable effort in fixture improve¬ 
ments, presentation techniques, and classification mer¬ 
chandising. The results have been gratifying. During 1966 
these efforts achieved the highest sales per square foot 
in the history of the Company. In addition, an improved 
inventory turnover was experienced. 
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EXPANSION... A CONTINUING PROGRAM 

The building of new stores and the expansion, remodeling, 
and modernization of others is a vital element in 
Goldblatt’s program to attract new customers, efficiently 
do more business, and increase profits. 

Planning building programs to keep pace with the times, 
Goldblatt’s carefully seeks out new areas for expanding 
the business and better serving its customers. Intensive 
study is given to the ever-changing population, economic, 
and general buying trends as well as to consumer needs. 

HOME CENTER 

Goldblatt’s Home Center . .. 

The World’s Largest Ranch House 

Exemplifying the company’s expansion program and 
marking the beginning of a new era in home furnishings 
merchandising is Goldblatt’s revolutionary multi-million 
dollar Home Center, located at 81st and Cicero in Chicago, 
and scheduled to open April 30, 1967. 

Designed and built as “the world’s largest ranch house”, 
this unique new shopping facility is believed to be the 
only one of its kind in the retail industry, featuring 100,000 
square feet of selling space, all on one floor under one 
roof. Through use of individual room settings, vignettes, 
and mass displays, the very broadest assortment in brand 
name furnishings for every room in the home will be 
offered, covering the full spectrum of consumer 
requirements for quality, price, and style. 

Enlargement and Remodeling of Stores 

Expansion and remodeling of our physical facilities 
continued at an accelerated pace in 1966. During the year 
we substantially enlarged our stores in Hillside and 
Elmwood Park, Illinois, and opened our fourteenth tire 
center at 39th and Kedzie Avenue in Chicago. 

We further improved our operations by opening new 
restaurant facilities in our stores in Hammond, Indiana, 
and Broadway-Lawrence and 47th-Ashland in Chicago. 
Modernization of our selling departments is a continuing 
program among our many stores. The most recently 
refurbished departments are in operation in Hammond, 
Indiana, and Broadway-Lawrence, Lake Meadows, Grand- 
Harlem, Hillside, 26th-Tumer, Madison-Crawford, 
47th-Ashland, and State Street in Chicago. 

Future Projects 

Expansion projects for the near future include the 
^ enlargement of our store in Rockford, Illinois, and the 

opening of a retail furniture outlet in the area of 63rd and 
Halsted Street in Chicago as part of the new city shopping 
f mall development. 

Also in the near future the following Goldblatt stores* 
will undergo enlargement, additional remodeling, and 
modernization: Madison-Pulaski, 79th-Cicero, 91st- 
Commercial, Lincoln-Belmont, and Lake Meadows, all in 
Chicago; and Gary, Indiana. 

Looking ahead, Goldblatt’s expects to open its thirty-first 
full-line department store in Peoria, Illinois, in the fall of 
1968. The 150,000-square-foot store will be located in 
the Lakewood-Sheridan Shopping Center at Lake Avenue 
and Sheridan Road. 
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GOLDBLATT BROS., INC. AND SUBSIDIARY COMPANIES / CONSOLID 


ASSETS 



Fiscal Year 


1966 

1965 

CURRENT ASSETS: 



Cash . 

$ 1,833,993 

$ 2,042,364 

Receivables, less reserves of $1,892,848 in 1966 and $1,923,325 in 1965, 
for doubtful accounts and carrying charges . :... 

26,991,061 

24,622,403 

Merchandise inventories (Note 2). 

28,501,865 

28,398,745 

Prepaid expenses and insurance company receivable. 

781,913 

1,718,796 

Total current assets. 

$58,108,832 

$56,782,308 

CASH SURRENDER VALUE of officer’s life insurance (face amount $520,849) 
(Note 1) and other investments. 

$ 422,337 

$ 508,430 

LAND, BUILDINGS AND FIXTURES, at cost: 



Land . 

$ 3,663,510 

$ 3,649,366 

Buildings . 

9,365,448 

8,297,355 

Furniture, fixtures and leasehold improvements. 

15,781,221 

14,509,885 


$28,810,179 

$26,456,606 

Less—Accumulated allowances for depreciation and amortization. 

13,881,208 

13,058,578 


$14,928,971 

$13,398,028 

GOODWILL . 

$ 1 

$ 1 


$73,460,141 

$70,688,767 


The accompanying notes to financial statem 
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jiATED BALANCE SHEETS / JANUARY 28, 1967, AND JANUARY 29, 1966 


LIABILITIES AND SHAREHOLDERS’ INVESTMENT 


Fiscal Year 


1966 

CURRENT LIABILITIES: 

Notes payable to bank. $ 2,500,000 

Accounts payable .. 10,326,068 

Accrued liabilities (including state and local taxes). 9,103,257 

Federal income taxes— 

Current. 849,452 

Deferred (applicable to installment and revolving accounts receivable). 4,030,000 

Long-term debt due within one year. 3,700,000 

Total current liabilities. $30,508,777 


1965 


$ — 
11,097,759 
10,034,800 

1,341,592 

3,743,500 

450,000 

$26,667,651 


LONG-TERM DEBT (Note 3) 


$ 8,350,000 


$12,050,000 


SHAREHOLDERS’ INVESTMENT: 

Common stock, par value $4.00 per share— 

Authorized 3,000,000 shares; 1,516,572 shares issued, less 6,000 shares 
held in treasury at no cost; 1966, 1,510,572 shares outstanding; 1965, 


1,478,572 (Notes 4 and 5). $ 6,066,288 

Paid-in capital. 1,468,237 


$ 5,938,288 
1,356,237 


Retained earnings (Note 3) 


27,066,839 

$34,601,364 

$73,460,141 


24,676,591 

$31,971,116 

$70,688,767 


ents are an integral part of these statements. 
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GOLDBLATT BROS., INC. AND SUBSIDIARY COMPANIES 


CONSOLIDATED STATEMENTS OF INCOME 

For the Fiscal Years Ended January 28, 1967, and January 29, 1966 

NET SALES (excluding leased department sales) . 

LESS: 

Cost of goods sold and expenses exclusive of items listed below (Note 7). 

Salaries, wages and employee benefits. 

Contribution to Employees’ Savings and Profit Sharing Pension Plan. 

Depreciation and amortization. 

Rental expense (Note 6). 

Taxes, other than Federal income taxes. 

Interest and debt expense. 

NET INCOME BEFORE FEDERAL INCOME TAXES . 

FEDERAL INCOME TAXES . 

NET INCOME . 

CONSOLIDATED STATEMENTS OF RETAINED EARNINGS 
For the Fiscal Years Ended January 28, 1967, and January 29, 1966 

BALANCE BEGINNING OF YEAR. 

ADD—Net income. 

LESS—Cash dividends. 

BALANCE END OF YEAR (Note 3). 



1966 


1965 

$170,066,521 

$162,220,909 

$121,482,303 

$116,230,107 


34,823,940 


33,543,340 


574,583 


478,460 


1,352,252 


1,217,800 


2,671,037 


2,825,726 


3,042,585 


2,750,632 


713,809 


648,658 

$164,660,509 

$157,694,723 

$ 

5,406,012 

$ 

4,526,186 

$ 

2,455,000 

$ 

2,122,000 

$ 

2,951,012 

$ 

2,404,186 


$24,676,591 

$22,715,977 

2,951,012 

2,404,186 

(560,764) 

(443,572) 

$27,066,839 

$24,676,591 


CONSOLIDATED STATEMENTS OF PAID-IN CAPITAL 

For the Fiscal Years Ended January 28, 1967, and January 29, 1966 

BALANCE BEGINNING OF YEAR . $ 1,356,237 

Excess of proceeds over par value of 32,000 common shares sold under 

stock option plan (Note 5) . 112,000 

BALANCE END OF YEAR . $ 1,468,237 


$ 1,356,237 


$ 1,356,237 


The accompanying notes to financial statements are an integral part of these statements. 


AUDITORS’ REPORT 

To the Shareholders and Board of Directors of Goldblatt Bros., Inc.: 

We have examined the consolidated balance sheet of GOLDBLATT BROS., INC. (an Illinois corporation) AND 
SUBSIDIARY COMPANIES as of January 28, 1967, and the related consolidated statements of income, retained 
earnings, paid-in capital and funds for the year then ended. Our examination was made in accordance with generally 
accepted auditing standards, and accordingly included such tests of the accounting records and such other auditing 
procedures as we considered necessary in the circumstances. We have previously examined and reported on the 
consolidated financial statements for the year ended January 29, 1966. 

In our opinion, the financial statements referred to above present fairly the financial position of Goldblatt Bros., Inc. 
and Subsidiary Companies as of January 28, 1967, and the results of their operations and source and disposition of 
funds for the year then ended, in conformity with generally accepted accounting principles applied on a basis con¬ 
sistent with that of the preceding year. 

Chicago, Illinois, 

March 24, 1967. Arthur Andersen & Co. 
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GOLDBLATT BROS., INC. AND SUBSIDIARY COMPANIES 


CONSOLIDATED STATEMENTS OF FUNDS 

For the Fiscal Years Ended January 28, 1967, and January 29, 1966 1966 

SOURCE OF FUNDS: 

Funds provided by operations— 

Net income for the year. $ 2,951,012 

Depreciation and amortization. 1,352,252 

Funds provided by operations. $ 4,303,264 

Sale of common stock under stock option plan (Note 5) . 240,000 

Miscellaneous, net. 86,093 


Additions to long-term debt (Note 3) . — 

$ 4,629,357 

DISPOSITION OF FUNDS: 

Current maturities of long-term debt (Note 3). $ 3,700,000 

Cash dividends to shareholders. 560,764 

Additions to land, buildings and fixtures. 2,883,195 

$ 7,143,959 

Increase (decrease) in working capital. $(2,514,602) 

The accompanying notes to financial statements are an integral part of these statements. 


1965 


$ 2,404,186 
1,217,800 
$ 3,621,986 

3,376 
3,250,000 
$ 6,875,362 


$ 450,000 

443,572 
3,577,420 
$ 4,470,992 
$ 2,404,370 


NOTES TO FINANCIAL STATEMENTS 

(1) The company has agreed with an officer that upon his 
demise, it will, upon request, lend to the estate of such 
officer an amount not to exceed the face value ($520,849) 
of the life insurance policies owned by the company on 
the life of such officer. This loan, if made, would be evi¬ 
denced by a ten-year noninterest-bearing note secured 
by common shares of the company or other marketable 
securities. 

(2) Approximately 70% of the merchandise inventories at 
each year-end are priced by the retail method applied on 
a LIFO (last-in, first-out) basis. These inventories have 
been reduced from the lower of cost or market on a FIFO 
(first-in, first-out) basis by approximately $1,239,679 at 
January 28, 1967, and $899,238 at January 29, 1966. The 
remaining merchandise inventories are stated at the 
lower of cost or market on a first-in, first-out basis. 

(3) Long-term debt consists of the following: 

Jan.28,1967 Jan.29,1966 


5%% note due August 1, 
1968 . 

$ 5,500,000 

$ — 

5%-5%% notes due August 
1, 1967 . 


8,750,000 

5V4®/o note due June 30,1968 

1,250,000 

1,500,000 

3 7 /s% sinking fund deben¬ 
tures, due in annual in¬ 
stallments of $200,000, 
until January 15, 1976 .. 

1,600,000 

1,800,000 


$ 8,350,000 

$12,050,000 


Under the provision of the loan agreement for the 5V4% 
note and under the terms of the 3 7 /s°/o debentures re¬ 
tained earnings of $18,434,884 are not available for pay¬ 
ment of cash dividends or purchase of the company’s 
capital stock at January 28, 1967. 


(4) In December 1966, the shareholders authorized a two- 
for-one stock split, an increase in the authorized com¬ 
mon stock from 1,000,000 to 3,000,000 shares, and a 
decrease in the par value from $8.00 to $4.00 per share. 

(5) At January 28, 1967, the company had 6,000 shares of 
common stock reserved for issuance to certain key 
employees, pursuant to a restricted stock option plan. 
The options for the 6,000 shares, which were granted on 
April 18, 1962, become exercisable on April 18, 1967, at 
$7.50 per share, and expire on April 18, 1968. During 
the fiscal year ended January 28,1967, options for 32,000 
shares were exercised. All of the foregoing figures have 
been adjusted to reflect the two-for-one split of common 
shares effective December 28, 1966. 


( 6 ) 


At January 28,1967, the companies were lessees of cer¬ 
tain operating properties, some of which have been sub¬ 
leased. Some of these leases contain percentage rent 
provisions. The net minimum annual rentals for leases 
expiring more than three years from January 28, 1967, 
are as follows, for the periods indicated: 


Fiscal Years 
Ending in 
1970-1990 
1991-2000 
2001-2120 


Number of 
Leases 
Expiring in 
Each Period 
30 
8 
9 
47 


Approximate 
Net Minimum 
Annual 
Rental 
$ 991,192 
705,622 
485,409 
$2,182,223 


(7) For the fiscal years ended January 28, 1967, and January 
29, 1966, the cost of goods sold, buying and occupancy 
expenses were $124,931,292 and $119,259,760, including 
a charge for LIFO inventory adjustment of $340,441 and 
a credit of $21,971, respectively, and selling, general 
and administrative expenses were $39,500,378 and 
$38,274,235 respectively. 
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30 DEPARTMENT STORES IN 4 MIDWESTERN STATES 


CHICAGO STORES: 

State-Van Buren 
Belmont-Central 
Broadway-Lawrence 
Chicago-Ashland 

Lake Meadows 
(35th & South Park) 

Lincoln-Belmont 

Madison-Pulaski 

Milwaukee-Kimball 

Scottsdale 
(79th & Cicero) 

(81st & Cicero)* 

26th & Christiana 
47th & Ashland 
91st & Commercial 

SUBURBAN STORES: 

Addison, Illinois 
Elmwood Park, Illinois 
Hillside, Illinois 
Markham, Illinois 
Mt. Prospect, Illinois 
Niles, Illinois 
Park Forest, Illinois 


MIDWEST 

REGIONAL STORES: 

Champaign, Illinois 
Decatur, Illinois 
Joliet, Illinois 
Rockford, Illinois 
Springfield, Illinois 
Waukegan, Illinois 
Gary, Indiana 
Hammond, Indiana 
Mishawaka, Indiana 
Benton Harbor, Michigan 
Racine, Wisconsin 


* Home Center will open April 30, 1967 
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RACINE, WISCONSIN 


BENTON HARBOR, MICHIGAN 



WAUKEGAN, ILLINOIS 


MT. PROSPECT, ILLINOIS 


NILES, ILLINOIS 


ELMWOOD PARK, ILLINOIS 


BROADWAY-LAWRENCE 

BELMONT-CENTRAL ^ 

LINCOLN-BELMONT 


ROCKFORD, ILLINOIS 


ILLINOIS 


ADDISON, ILLINOIS 


HILLSIDE, ILLINOIS 


MILWAUKEE-KIMBALL 


CHICAGO-ASHLAND M 

STATE AND VAN BUREN STREETS 


MADISON-PULASKI 


26TH-CHRISTIANA 


^ LAKE MEADOWS 
47TH-ASHLAND 


JOLIET, ILLINOIS 


MARKHAM, ILLINOIS 

PARK FOREST, ILLINOIS 


SCOTTSDALE 


HOME CENTER * 


91 ST-COMMERCIAL 


CHAMPAIGN, ILLINOIS 


SPRINGFIELD, ILLINOIS 

DECATUR, ILLINOIS 


MISHAWAKA, INDIANA 


HAMMOND, INDIANA 


GARY, INDIANA 









BOOK VALUE 
PER SHARE 



19.50 20 


RECORD OF FINANCIAL GROWTH 

1966 


Net Sales 
Net Earnings 
Net Earnings Per Share 
Net Working Capital 
Long-Term Debt 
Shareholders' Investment 
Book Value Per Share 
Total Assets 


$170,066,521 


2,951,012 

1.98 


8,350,000 

34,601,364 


22.91 

73,460,141 


1965 

$162,220,909 
2,404,186 
1.63 
30,114,657 
12,050,000 
31,971,116 
21.62 
70,688,767 


1964 

$153,002,031 

1,520,389 

1.03 

27,710,287 

9,250,000 

30,010,502 

20.30 

64,559,527 


1963 

$135,212,059 

(127,774) 

(.08) 

22,435,462 

6 , 200,000 

28,822,791 

19.41 

50,792,874 


1962 

$126,775,429 

550,041 

.37 

22,569,753 

5,650,000 

29,357,173 

19.78 

51,798,111 


NOTE: Net earnings per share are based upon the average number of shares outstanding during the year. Book value per 
share is based upon number of shares outstanding at the end of the year. All years have been adjusted for the stock 
split effective December 28, 1966. 
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Albert H. Dolin, Financial Vice President-Secretary 
Herman G. Buckley, Vice President 
Carl W. Sharfman, Vice President 
Richard J. Carey, Vice President 
Chester J. Malin, Vice President 
Irwin Goldberg, Treasurer-Comptroller 
George Bruski, Assistant Treasurer 

Corporate Data 

Transfer Agent 
The First National Bank of Chicago 
Registrar 

American National Bank and Trust Company of Chicago 

Accountants 
Arthur Andersen & Co. 
Stock of the Company is traded on the Midwest Stock Exchange 

Administrative Offices 

333 South State Street, Chicago, Illinois 60604 
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